ENTERTAINMENT MASTER CLASS — Guest Speaker

Dr. Henrik Armah
Associate, OLSWANG LLP, Germany

Henrik is an Associate in the Media, Communications and Technology Group in our
German office. He specialises in media and entertainment law. Henrik has experience
in advising clients on the financing, production and distribution of content, especially
films, TV productions and other audiovisual works. This in particular includes advice
on co-production structures and on all kinds of licence agreements. Henrik has acted
on a number of M&A transactions in the media industry and his expertise also covers

general copyright and other intellectual property issues as well as insolvency law.

Prior to joining OLSWANG in May 2008, Henrik worked for more than a year in the
TMT of Linklaters in Berlin and Munich.

OLSWANG LLP

OLSWANG is a leading business law firm with a distinctive approach. Our pioneering
and problem-solving ethos has established a commanding reputation in the

technology, media and real estate sectors, as well as a wide range of other industries.

Founded in 1981, our Firm has grown to a team of over 350 lawyers, including more
than 100 partners, across six European offices. In addition, OLSWANG has a formal
alliance with the major US firm Cooley LLP and a long-established best friends’

network of leading independent law firms throughout the world.

Our German office opened in Berlin in 2007 and since then has expanded rapidly. It is
currently home to some 30 lawyers, including eight partners, and offers a fully

integrated legal service.

In line with OLSWANG’s approach, our German practice combines a focus on the
Media, Communications and Technology (MCT), Real Estate and Public Infrastructure
sectors with the Corporate, Finance and Tax expertise that is essential to servicing
these industries. Focussing on these sectors enables OLSWANG's lawyers to be
continuously involved in leading national and cross border sector transactions as well
as to develop a true understanding of their clients’ commercial business. This is how
we acquire the experience and expertise that makes our advice distinctive and truly

valuable for our clients.

From global businesses to entrepreneurial startups, the rich diversity of our client
base ensures a broader perspective and, as a result, deeper commercial insight.
Transactional work is the most obvious feature of the role we perform. However,
ongoing non-transactional support is an integral part of our business, and we focus on

creating long-term relationships with our clients.

At OLSWANG Germany, the passion of our lawyers, the confidence of our approach

and the commercial edge to our advice delivers a unique and compelling service.
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